
Being perceived as a dynamic, inspiring, and persuasive communicator
is no longer a nice skill to have; it is a matter of business life and death! 

Sales are lost because of pathetic sales presentation skills!

Patricia Fripp, CSP, CPAE 

Expert in Business Communications

Patricia Fripp is a Hall of Fame speaker, sales presentation trainer, and in-demand
executive speech coach. Meetings & Conventions magazine calls Patricia “one of
the country’s 10 most electrifying speakers.” 

Author of Make It! So You Don’t Have to Fake It and Get What You Want, and contributing
author to Speaking Secrets of the Masters and Insights Into Excellence. 

Patricia was the first female president of the more than 4,000-member National
Speakers Association. Kiplinger’s Personal Finance says, “Patricia Fripp’s speaking
school is the sixth best way to invest in your career.”

““PPaattrriicciiaa  FFrriipppp  iiss  tthhee  bbeesstt
ssppeeeecchh  ccooaacchh  aann  eexxeeccuuttiivvee
ccoouulldd  aasskk  ffoorr!!    SShhee  ttuurrnnss
eexxeeccuuttiivveess  iinnttoo  
bbuussiinneessss  rroocckk  ssttaarrss!!””  
-- Scott Bajtos, Group Vice
President, Business Objects

““PPaattrriicciiaa  FFrriipppp  bbuuiillddss  lleeaaddeerrss
aanndd  ttrraannssffoorrmmss  ssaalleess  tteeaammss
tthhrroouugghh  hheerr  eexxppeerrtt  ssppeeeecchh
ccooaacchhiinngg  aanndd  ssaalleess  
pprreesseennttaattiioonn  tteecchhnniiqquueess..””
-- Dan Maddux, Executive Director,
American Payroll Association

““IInn  mmyy  1100  yyeeaarrss  iinn  ssaalleess  aanndd
mmaarrkkeettiinngg,,  PPaattrriicciiaa  FFrriipppp  iiss  tthhee
mmoosstt  ddyynnaammiicc,,  cchhaarriissmmaattiicc,,
aanndd  kknnoowwlleeddggeeaabbllee  ssaalleess
ttrraaiinneerr  aanndd  ccooaacchh  II  kknnooww..””
-- Bill Lewis, Director of Sales and
Marketing, North America, Unitech
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415-753-6556   �� PFripp@ix.netcom.com

www.Fripp.com

Ask
Patricia 
about . . .

�� What Do 
Poor Sales
Presentations
Really Cost? 

�� What are the
12 Mistakes Sales
People Make?

�� How to Turn
Executive from
Dull to Dynamic!


